B. B. A. I (NEP) (Semester-I)
Vertical — Core Course
Subject Code: 500102

Subject Title: Commercial Law - |

Level Semester | Course Course Credits Teaching | Exam Max
Code Name Hours Duration | Marks
4.5 I 500102 Commercial | 2 30 2 Hours 30
Law I

Course Outcome: Students completing this course on Commercial Law will be able to:

1) Define, distinguish, and apply the basic concepts and terminology of the Law of Contract.

2) Define and distinguish the various processes involved in forming the contract.

3) To gain knowledge about consideration, capacity to contract, and consent.

4) Identify the performance of the contract and the appropriation of payment of quasi-contract, e-
contract, and modes of discharge of the contract.

5) Learn about the various remedies available in case of breach of contract.

Unit | Contents Teaching
Hours
1 Basic Introduction to Law, Law of Contract, Essential Elements of a Contract, 8
Formation of a Valid Contract, definition of contract & agreement. Difference
between agreement and contract.Offer & Acceptance: Essentials,
Communication of proposal and acceptance, Revocation of offer and acceptance,
and its communication. Classification of Contract
2 Capacity of parties to contract, free consent, Consideration and its exceptions 7
3 Legality of Object & Consideration, Void Agreements, Contingent Contract, 8
Quasi Contract and E- Contracts
4 Performance of Contract and Appropriation of Payments, Modes of Discharge of | 7
Contract, Breach of Contract — Consequences & Remedies.

Internal Assessment: (20 Marks)

1) Multiple Choice Questions: 08 Marks (1 mark each)




2) Home Assignments: 12 Marks

Books Recommended:
¢ Business Law for Management Vol. I, K. R. Bulhandani, Himalaya Publishing House
e Mercantile law: M C Shukla S.Chand and Company Limited, New Delhi

e Business Regulatory and Framework- Sai Jyoti Publication, Nagpur- Dr. S. R.
Raghuwanshi, Dr. A. S. Khandekar, Dr. V. W. Jaswante, Dr. R. O. Oza.

® Business Law P. C. Tulsian Tata Mc-Graw Hill Publishing Company Limited, New Delhi
e Commercial Law — I, Dr. Shaila Nibjiya, Sai Jyoti Publication

e Business Law: P. Sarvanavel S. Senthil & S.Balakumar, Himalaya Publishing House,
New Delhi

e Business Law: C. L. Bansal, Taxman's, New Delhi

¢ Indian Contact Act. & Sales of Goods Act: P. Sarvenavel, S. Sumathi, Himalaya
Publishing House, New Delhi.

® Mercantile Law: N.D.Kapoor, Sultan Chand & Sons Educational Publishing. New Delhi.

* Business Regulatory Framework: Dr. Ashish P. Mohata Sai Jyoti Publication.



